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Power Buyers Learn How To Spruce Up Appearance

Large C&Is who do their
homework and understand thewr own
power needs can save lots of money,
consultant David Downes told buyers
at melect Energy’ s prospective
customer meeting vesterday.

Buyers can put “a pretty face” on
their business making themselves
motre attractive to marketers, the
walisbury, MD based president of
Downes Associates noted.

Features that make customers
most attractrve are detaled use data
inchuding mterval data.

Marketers look at customers
capacity for five coincident peaks
over five days to fgure out PIM s
installed capacity penalty and the
coincident peak in thewr zone on one
day to figure PIMN's TCAF
punishinent.

Capacity prices are low now -
about $25/mwiday - but he expects
them to rize ower the next four years
to many times that.

If customers can show the ability
to avoid high power use at system
peaks, they'll get a better deal,
Downes adwised.

He stressed the mmportance of
oiving potential suppliers accurate
data on accounts so the switch can be
made before deal prices expire.

Customers willing to act quickly
ont a deal - the same day- pay less
because marketers attach a risk
pretmium to hawving to keep a deal
open for tmore than a few hours.

Downes adwizses petrforming due
diligence on potential supplers and
hammering out the details of the
electric supply agreement before
asking for a price.

Good deals aren’t just about
prices, Downes noted, and customers
willing to take some nsks may find
“the juce worth the squeezme ™

iCustorners who can get by with
“something less than a full
requirements’ agreement will see
cheaper prices, Downes added.

&5 that can control power use
keep down congestion costs and
unpredictabidity so suppliers can “dial
out” some of the risk premiums
typically i supplier offers, Downes
fioted,

Bear in mind, he added, that
suppliers will check your credit rating
at the same time youre checking
theirs.,

Dnce deals are signed, the
process really beomns, Downes added,

=ethng the nght pattern during the
contract 12 weighed when fguring a
renewal deal.

iCustomers with the right use
profiles can sign up for more sawvings
through PIM s economic load-cutting,
emergency load-reduction and active
load management programs thus
qualifying for payments from the
ETO, Downes added.

Pocoling with other users - joting
an agegresation for example - may
offer “economies of execution” 1n
making deals for supply, Downes
explained, but bear i rind that you
pay the average price of the pool.

That means half the pool members
are paying more than they might need
to and half’ are paying less.
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